
Exiting (Early!) your Life Sciences / Healthcare Startup

Targeted at 
Founders of early-stage 
life sciences & healthcare 
startups

It is not meant for 
B2C/SaaS/IT startups.

Do you want to 
monetize your IP / 

knowhow / product / 
service in life sciences

What is an early 
exit? Why is it 

worth 

How do you plan an 
early exit?

What will it take to pservice in life sciences 
& healthcare? considering? execute an early exit?

Speaker: Mr Kaushik Gala ( CBO, CSIR-Tech Pvt. Ltd.)
Kaushik has 17+ years of experience as a technology commercialization & venturing professional, including stints in 
US & I di t lti ti l i t t d i ti b ti lt t dUS & India at multi-national companies, government-supported organizations, boutique consultants and new 
ventures. He holds BE (Instrumentation), MS (EE) and MBA degrees from India & the US. Since September 2013, 
Kaushik has been Chief Business Officer at CSIR-Tech Private Limited. In this capacity, he has built a sales & marketing 
team, developed business with Indian R&D institutions, closed numerous B2B / B2G deals, and led the 
conceptualization, structuring and fund-raising efforts for a unique, science-focused VC fund. He has also helped 

23 June 2016 | 4 pm – 5.30pm  
V B d V t C t

drive entrepreneurial sales for early-stage biotech & healthcare startups.

Organized by

Venue: Board room, Venture Center

Register here: http://goo.gl/forms/XBR6D40zJa4mKBOJ3


